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Access Commerce reports a 20% jump in revenue
in the second quarter of 2008

Chicago, lllinois and Toulouse, France, July 31, 2008 - Access Commerce (Euronext: 7424), a leading
provider of Multichannel Commerce and Configurator software, has released its revenue for the second
quarter of 2008.

Quarterly revenue (million €) Q2 2008 Q2 2007
Cameleon Activity 2.24 2.00 12%
Integration Activity 1.01 0.70 44%
Total Revenue 3.25 2.70 20%
(Unaudited)
Half-year revenue (million €) H1 2008 H1 2007
Cameleon Activity 4.26 3.89 10%
Integration Activity 1.74 1.39 25%
Total Revenue 6.00 5.28 14%
(Unaudited)

Access Commerce’s consolidated revenue surged to €3.25 million in Q2 2008, up a sharp 20% from €2.70
million in the same period last year. Revenue at the Access Commerce parent company totalled €6.00
million for H1 2008, compared with €5.28 million in H1 2007.

The Cameleon business continued to expand in the first half of the year, through new contract wins with an
upcoming leader in the personal services industry (the subsidiary of a large bank), and large manufacturers
such as ATR (an EADS subsidiary), the French Petroleum Institute (IFP), and Technip. The SFR offer and
billing project, started in 2007 and led by a Cap Gemini-Sopra Group consortium, entered its second phase
in the first half. This project involves installing Cameleon’s configuration technology, and could generate
significant licence revenue for Access Commerce over the medium-term.

The Integration business also reported a robust first half with its Microsoft Dynamics AX, CAD, and PDM

services.
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Access Commerce reports revenue for the second quarter of 2008

Jacques Soumeillan, Access Commerce Chairman and CEO, commented, “The 14% jump in consolidated
revenue in the first half illustrates Access Commerce’s ability to deliver healthy revenue growth despite a
sluggish economic climate. The SFR contract, which entails the use of our software, could turn into a multi-
million licensing contract for Cameleon over the medium-term. In addition, the company has a solid balance
sheet and around €4.3 million of cash. However we are seeing customers delay purchasing decisions as a
result of the deteriorating economies in our main markets, France and the US. We plan to keep a close eye
on our financial breakeven point, which should be approximately €13 million for fiscal 2008. This estimate
includes €0.4 million of non-cash expenses. In 2008 we started implementing a strategy to penetrate new
services markets with a bigger sales force and greater marketing expenditures, and to continue developing
technological innovations for the Cameleon suite.”

Access Commerce will report its net income on August 29, 2008.

This press release may contain statements relating to future prospects of the Company based on
assumptions and forecasts made by Executive Management, as well as information in its possession. The
said statements include an element of risk and uncertainty and the assumptions made may differ radically
from actual Company performance. Readers of this press release should therefore refrain from taking these
statements as to future prospects as certainties.

About Access Commerce

Access Commerce is an international provider of Multichannel C ommerce and Configurator software.

The Cameleon Commerce Suite from Access Commerce helps companies sell products and services
through multiple sales channels and provides a common point of order capture access the enterprise.
Cameleon optimizes complex selling and ordering processes by orchestrating core business functions that
include e-commerce, electronic catalog and guided selling, product and service configuration, advanced
pricing and promotions, quote and proposal generation, and order management. Employees, channel
partners and customers use Cameleon to eliminate errors and non-value added activities, decrease cycle
times and improve customer satisfaction, resulting in increased revenue and a reduction in sales and
operational costs.

Access Commerce is headquartered in Toulouse, France and Chicago, lllinois. Customers include Eaton
Corporation, Golf Pride, Invacare, Legrand, Leroy Merlin, Manitou, Pages Jaunes (Yellow Pages),
Perceptron, Perkins Engines, Saint-Gobain, Schneider Electric, Sud-Ouest Mutual Insurance, Tait
Electronics, ThyssenKrupp and X-Rite.

Cameleon is a trademark of Access Commerce SA and may be registered in certain jurisdictions. All other
product and company names mentioned are the property of their respective owners.
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